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Disclaimer

This presentation is confidential; it has been provided for information purposes only. The industry, market and competitive position data contained in this presentation come from third party industry publications, studies and
surveys believed to be reliable. However, there is no guarantee of the accuracy or completeness of such data.

This presentation includes “forward-looking statements.” These statements can be identified by the use of forward-looking terminology, including the terms “believes,” “estimates,” “anticipates,” “probability,” “risk,” “target,”
“goal,” "objective,” “expects,” “intends,” “projects,” “plans,” “may,” “will” or “should” or, in each case, their negative or other variations or comparable terminology. These forward-looking statements include all matters that
are not historical facts. They include statements regarding the intentions, beliefs or current expectations of the Takko Fashion S.a r.l., formerly Salsa Retail Holding DebtCo 1 S.a r.l. , (the “Company”) and Takko Luxembourg 2
S.C.A. (the “Issuer”) concerning, among other things, the Company’s results of operations, financial condition, liquidity, prospects, growth, strategies and the industry in which it operates. Any forward-looking statements which
the Company or Issuer make in this presentation speak only as of the date of such statement. These statements are not guarantees of future performance and involve certain risks, uncertainties and assumptions that could
cause actual results to differ materially from those in the forward-looking statements. These risks and uncertainties include, but are not limited to, competitive forces in the markets in which the Company operates, economic
conditions in domestic and foreign markets, the Company’s ability to meet the fashion tastes of its customers or to identify or respond to changing fashion trends, the success of the Company'’s strategy to expand its store base
and enter new markets, the roll-out of “Takko” and “1982"” store formats or new business models, the introduction of e-commerce as an additional sales channel, the Company’s ability to manage its geographical
diversification, public criticism of companies in the value fashion segment for their human resources policies or practices, the Company’s manufacturers’ compliance with codes of supplier conduct, labor laws or ethical
standards, the risk of rising labor costs and rising costs of raw materials, inflation and other factors affecting sourcing costs, disruptions in the sourcing of merchandise, political and other business risks in Asian sourcing markets
and European distribution markets, disruptions in the delivery of merchandise, product defects and supply shortages, fluctuations in currency exchange rates and exposure to changing market interest rates, the success of the
Company's real estate strategy, failures in IT systems and the risk of theft or misappropriation of customer data, the effectiveness of marketing campaigns, seasonal fluctuations in the Company’s business and unfavorable
weather conditions, increases in energy costs, the Company’s ability to retain or replace key personnel, the risk of impairment of the Company’s assets, such as goodwill, tax risks, risks relating to intellectual property and
litigation and risks relating to the Company’s substantial indebtedness and its ability to meet its debt service obligations. We caution you not to place undue reliance on any forward-looking statements. The Company does not
intend, and undertakes no obligation, to revise the forward-looking statements included in this presentation to reflect any future events or circumstances, except as required by law.

The Company has included non-IFRS financial measures in this presentation, including, for example, EBT, EBIT, EBITDA, Adjusted EBITDA, Adjusted EBITDA Margin, Adjusted EBITDA Margin by segment, Adjusted EBITDAR,
Adjusted Cost of Materials, Adjusted Gross Profit, Adjusted Gross Margin, Static Like-for-Like Net Revenue, Static Like-for-Like Net Revenue Growth, Dynamic Like-for-Like Net Revenue Growth, Capital Expenditures, financial
indebtedness, Store Contribution Margin as well as certain leverage and coverage rations derived from Adjusted EBITDA, which may not comply with the Securities and Exchange Commission rules governing the presentation
of financial measures. These financial measures may not be comparable to those of other companies. Reference to these non-IFRS financial measures should be considered in addition to IFRS financial measures, but should not
be considered a substitute for results that are presented in accordance with IFRS.

For the purposes of this disclaimer, the presentation that follows shall mean and include the slides, the oral presentation of the slides, any question-and-answer session that follows the oral presentation, hard copies of this
document and any materials distributed in connection with the oral presentation. By attending the meeting at which the presentation is made, by dialing into the teleconference during which the presentation is made or by
reading the presentation, you will be deemed to have agreed to all of the restrictions that apply with regard to the presentation and acknowledged that you understand the legal or regulatory sanctions attached to the misuse,
disclosure or improper circulation of the presentation.

The information contained in the presentation has not been independently verified and no representation or warranty, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy,
completeness or correctness of the information or opinions expressed in the presentation. The Company, the Issuer or any of their respective directors, officers, employees, agents or any other person shall not have any liability
whatsoever (in negligence or otherwise) for any loss howsoever arising from any use of the presentation or its contents or otherwise arising in connection with the presentation. The information and opinions contained in this
presentation do not purport to be comprehensive, are provided as at the date of the presentation and are subject to change without notice. Figures in tables and cross-references may differ slightly from the actual figures due
to rounding differences.

Takko as well as any entities affiliated with us and/or financed by us or our affiliates or otherwise (the Disclosing Parties), may from time to time seek to retire and/or purchase some or an amount of the public or private debt
issued by Takko Luxembourg 2 S.C.A. and/or its affiliated entities directly, indirectly or synthetically through (i) cash purchases and/or (ii) exchanges for equity or new senior or subordinated debt securities and/or (iii)
derivative transactions, (iv) in open market purchases, (v) privately negotiated transactions with third parties or (vi) otherwise. Such purchases, if any, will depend on prevailing market conditions, our liquidity requirements,
leverage levels, covenant compliance, contractual restrictions and other factors. Depending upon the Group's leverage levels, performance and trading results, the Disclosing Parties may or may not retire such debt, hold it to
maturity, realize interim gains on any such instruments, and/or subject to satisfactory conditions, participate directly or indirectly in a restructuring or optimization of the Takko Group Capital Structure, when and if initiated. The
latter may or may not involve, amongst other steps: (i) a refinancing of existing group debt; (ii) an equitization of existing debt and/or recapitalisation of the group; (iii) a restructuring of group assets and group debt by any
means; (iv) a disposal of all or parts of the group assets; (v) an open sale process or offer; (vi) an equity issue and/or (vii) no action in order to achieve a potential deleveraging of the Takko Group.

The presentation does not constitute or form part of, and should not be construed as, an offer to sell or issue, or the solicitation of an offer to purchase, subscribe to or acquire, securities of the Company or the Issuer, or an
inducement to enter into investment activity in the United States or in any other jurisdiction in which such offer, solicitation, inducement or sale would be unlawful prior to registration, exemption from registration or
qualification under the securities laws of such jurisdiction. No part of this presentation, nor the fact of its distribution, should form the basis of, or be relied on in connection with, any contract or commitment or investment
decision whatsoever. The presentation is not for publication, release or distribution in any jurisdiction where to do so would constitute a violation of the relevant laws of such jurisdiction nor should it be taken or transmitted
into any such jurisdiction.
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Agenda

1. Operational and Business Highlights
2. Financial Review

3. Q&A
]
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Key Financial Highlights

Reported Q2 FY16/17 sales growth by 3.3% yoy, *+ Gross profit (unadj.) margin:
LfL sales up 4.1% v 60.9% in Q2 FY16/17 vs 59.5% in Q2 FY15/16"
v 62.1%in H1 FY16/17 vs 59.1% in H1 FY15/16"
* Reported H1 FY16/17 sales decline by -0.9% yoy,
LfL sales stable ° Adjusted EBITDA:
v €51.5m for Q2 FY16/17 vs €38.8m in Q2 FY15/16" (+32.7% growth yoy)
v' Adj. EBITDA margin at 17.4% in Q2 FY16/17"

v €75.0m for H1 FY16/17 vs €64.0m in H1 FY15/16" (+17.2% growth yoy)
v Adj. EBITDA margin at 13.8% in H1 FY16/171

Free Cash Flow of €53.4m in Q2 FY16/17 vs * Net Debt: €539.0m as of July 31, 2016 vs € 569.6m as of July 31, 2015.
€31.1m in Q2 FY15/16"
* €107.1m of liquidity available as of July 31, 2016:
» Free Cash Flow of €78.2m in H1 FY16/17 vs v Cash and cash equivalent of €29.6m
€40.8m in H1 FY15/16' v" Undrawn lines in the amount of €77.5m

* Financial leverage: 4.3x as of July 31, 2016 vs 5.4x as of July 31, 2015

"""" (1) As Takko changed its fiscal year end from 30 April to 31 January, effective 31 January 2016, for comparative purposes Q2 FY15/16 represents the period from May 2015 TAKK
to July 2015, H1 FY15/16 represents the period from February 2015 to July 2015 5 Q o
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Group Performance and Sales Drivers
Total and LfL Sales increase in Q2 FY16/17

Group Group Commentary
Q2 FY16/17 H1 FY16/17 * Improved top-line performance in Q2 FY 16/17 by 3.3%, including
Net revenue (€m) 296.9 5418 an increase of4.1.A> in LfL sales, malnlydue to good weather.
conditions combined with a well received coupon campaign in May
Sales growth 3.3% (0.9)%
* LfL sales: May 22.4%, June -5.7%, July -3.1%

LfL growth () 4.1% 0.1%

) * Continued a disciplined approach to portfolio management:
Store expansion (gross) 5 20

. * Net closings of 15 storesin Q2 FY16/17 compared to net
Store expansion (net) (15) (13) closings of 2 stores in Q2 FY15/16

. ) » Total store count decreased by 19 stores between July
Like-for-Like Sales Growth 2015 and July 2016 to 1,883
4.1%

QT FY16/17  Q2FY16/17 Q3 FY16/17 Q4 FY16/17 FY16/17
(4.3)%

5.0%
4.1% ° 2.6%

|
Q1FY15/16> Q2 FY15/162 Q3FY15/16° Q4 FY15/16° comp. py3

0.5% 0.4%

(1) LfL revenues comprise the sales of stores which have been opened before January 31th 2015 and show full sales in the current period and the comparison period TG K Ko
(2)  Q1FY15/16 = Feb15-Apr15, Q2 FY15/16 = May15-Jul15, Q3 FY15/16 = Aug15-Oct16, Q4 FY15/16 = Nov15-Jan1é 6
(3)  Approximation based on quarterly LfL-figures CON FIDENTIAL FASHION



Segment Performance and Market Dynamics
Positive LfL growth across all regions in Q2 FY16/17

Germany Western and Central Europe Eastern Europe
Q2 FY16/17 H1 FY16/17 Q2 FY16/17 H1 FY16/17 Q2 FY16/17 H1 FY16/17

Net revenue (€m) 191.0 348.6 48.5 87.4 57.3 105.8
Sales growth 3.7% (0.4)% (1.0)% (3.8)% 5.6% 0.1%
LfL growth 4.3% 0.3% 1.8% (0.3)% 5.5% (0.1)%
Store expansion (gross) 4 12 0 2 1 6
Store expansion (net) (8) (10) 0 1 (7) (4)
Store count 1,124 329 430

Positive performance mainly Mixed picture in Western and Central Mixed picture in Eastern Europe

attributable to May Europe Segment

» Good developmentin the » Positive development in Baltic states

Netherlands « Ongoing challenges in Poland

May Jun Jul * Negative FX developmentin

TW! (1.0%  (2.0% (3.00% Switzerland
Commentary
GfK? 0.8% (0.8)% (3.8)%
Germany
Takko LfL 27.3% (6.1)% (5.7)%
T o
(2)  Gesellschaft fur Konsumforschung data 7 TG KKO
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Operational Updates

» Assessing various options to improve the merchandise management system
« Development of a concept to modernize existing stores, tests until the end of this year

* Ramp up of online broadly on track

CONFIDENTIAL 8 TFCA]JﬁL(.P



Update on Loss Making Stores and Old stock

*  Number of Loss Making Stores significantly reduced over the last year

Asof 31 July Asof 31 July

G 2015 2016 =
Store count 340 237 (103)
i (1)
Operating EBITDA (10.2) (7.7) o5

contribution in €m

« Percentage of old stock slightly reduced versus previous year July

Asof 31 July Asof 31 July

€m 2015 2016 A
2)
Pgrcentage of old stock 21% 20% 100bps
(pieces)
Old stock in million pieces 10 10 (0)

(1) Comparableyoy LTMEBlTDAﬁgures.ntemal measure ofstoreperformance
(2) Old stock defined as stock older than 6 months

CONFIDENTIAL
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Profit and Loss for Second Quarter
Strong EBITDA margin expansion in Q2 FY16/17

in €m FY10551 6 FY1C§31 7 A% |=YYT1DS/? <25 F\:(T&/C: ? A%
Net revenue 287.5 296.9 3.3% 546.5 541.8 (0.9)%
Cost of materials (116.4) (116.1) (0.3)% (223.5) (205.5) (8.1)%
Gross Profit 1711 180.8 5.7% 323.0 336.3 4.1%
% of net revenue 59.5% 60.9% 140bps 59.1% 62.1% 300bps
Personnel expenses (60.9) (62.4) 2.5% (118.7) (120.9) 1.9%
Lease payments incl. costs for services (49.1) (52.1) 6.1% (96.0) (101.0) 5.2%
Marketing expenses (7.5) (7.5) (0.3)% (20.2) (18.6) (7.5)%
Other operating result (16.1) (13.5) (16.2)% (39.4) (28.7) (27.2)%
ey Plar o oot el Mgl assets (9:2) (a1 209% (273) (194)  (@91)%
Operating result 28.3 34.2 21.0% 21.4 47.7 122.7%
% of net revenue 9.8% 11.5% 170bps 3.9% 8.8% 490bps
Financial result (26.0) (28.4) 9.3% (49.7) (55.5) 11.7%
Profit / (Loss) before taxes (EBT) 2.3 5.8 152.2% (28.2) (7.8) (72.3)%
Income taxes (6.9) (7.8) 13.2% (3.8) (10.8) 182.8%
Loss for the period (4.6) (2.0) (56.2)% (32.1) (18.6) (42.0)%
Adjusted EBITDA (" 38.8 51.5 32.7% 64.0 75.0 17.2%
% of net revenue 13.5% 17.4% 390bps 11.7% 13.8% 210bps
Adjusted Gross Profit ) 170.9 184.3 7.8% 327.6 3404 3.9%
% of net revenue 59.4% 62.1% 270bps 60.0% 62.8% 280bps

(1) Adjusted Gross Profit, and Adjusted EBITDA are Takko specific measures used in the reporting to current shareholders. These are non-IFRS measures and may not be comparable to similarly-tittled measures by other
companies. We define "Adjusted Gross Profit” as net revenue less cost of materials, as adjusted for effects from inventory revaluation. We define "Adjusted EBITDA" as profit or loss before taxes plus financial result as well as
depreciation, amortization and impairment of property, plant and equipment and intangible assets, adjusted for extraordinary effects, inventory revaluations and reclassifications. Please note that some of these adjustments
relating to financial result, provisions for losses of non-performing stores, losses/gains on revaluation of inventories may be of a recurring nature. See also bridge to EBT and reported EBITDA in appendix.
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Review of COGS and OPEX
Gross Profit up by €9.7m in Q2 FY16/17

COGS and Gross Profit OPEX

59.5% 60.9% » Personnel expenses:

« Q2FY16/17 up 2.5% from Q2 FY15/16, due to an increase
t ‘ ‘ in bonus provision
* Leases and ancillary costs:

* Q2FY16/17 up 6.1% from Q2 FY15/16 mainly driven by
build up of provisions for sub-letting and down-payments

Q2FY15/16  Intake  Markdowns  FX(2) Other(3) Q2 FY16/17 regarding extraordinary termination of rent contracts
Gross Margin calculation (1) Gross Margin
(unadj.) (unadj.)

* Marketing expenses:
*+ Q2FY16/17 on a comparable level with Q2 FY15/16
*  No TV-advertising in Q2 FY16/17

+ Intake calculationVin Q2 FY16/17 higher than last year despite
weaker FX development

* Q2FY16/17 markdowns slightly lower than last year .
* 1 coupon and 1 e-coupon campaign in Q2 FY16/17 versus

+ Q2FY16/17 gross margin impacted by currency headwinds on the 1 coupon campaign in Q2 FY15/16

back of weaker EUR  Income tax expense further increased due to improvement
+  FXimpact!? within COGS of €-6.8m in Q2 FY16/17 (USD/EUR in operating results
hedging at 1.26 in Q2 FY 15/16 vs 1.12 in Q2 FY16/17)

*  FXimpact? within COGS of €-13.7m in H1 FY16/17
(USD/EUR hedging at 1.29 in H1 FY 15/16 vs 1.14 in H1

FY16/17)
* Margin affected by an addition to revaluations of inventories in Q2
FY16/17
U ke calculatlon/margmls Sl margm o purchaseprlces o targetedsales pnces A
(2) Isolated USD effect, delta between current hedging volume at current hedging rate versus current hedging volume at previous year hedging rate TG K KO

12
(3)  Other mainly includes effects from revaluation of inventories, inventory differences/write-offs and other IFRS evaluation effects CON FIDENTIAL FASHION



Loss Before Taxes to Adjusted EBITDA Bridge

Increase in Q2 adjustments due to improved stock revaluation process

€m Q2 Q2 H1 H1
FY 15/16 FY16/17 FY15/16 FY16/17
Profit / (Loss) before taxes (EBT) 2.3 5.8 (28.2) (7.8)
Financial result 26.0 28.4 49.7 55.5
Depreciation, amortization and impairment of property, plant 9 111 273 194
and equipment and intangible assets ' ’ ’ ’
EBITDA 37.5 45.3 48.7 67.1
Adjustments relating to financial result 1.8 1.7 3.5 3.2
Extraordinary store expenses (=) (0.6) 1.3 4.3 0.4 |mpr0ved
: . : : : revaluation process
Losses (gains) arising on revaluation of inventories (© (0.2) 3.5 4.7 4.2 . P
by testing quarterly
Other non-operating loss / (profit) =) 0.3 (0.2) 2.8 0.2
Adjusted EBITDA 38.8 51.5 64.0 75.0

Notes:

(a) Adjustments relating to financial result primarily relate to the handling and financing expenses for letters of credit (which we regularly use in connection with sourcing of merchandise from Asia), which are reclassified as
interest expense. These financial expenses are shown as “other operating expenses” in our consolidated income statements.

(b) Extraordinary store expenses, mainly consist of allocations to and reversal of provisions for potential future losses of non performing stores. These stores are actively monitored for potential restructurings (such as early
termination of leases, subletting etc.). In our consolidated income statement, these costs are reflected in other operating expenses. This item is shown as “Normalized expenses for store restructuring” in our Consolidated
Financial Statements.

(c) Losses (gains) arising on revaluation of inventories reflect gains or losses arising from the revaluation of our inventories and resulting provisions. Management makes this adjustment in monitoring the performance of the
business because it has no cash impact and does not affect actual sourcing costs, and therefore management believes including this adjustment gives a better view of the operating performance of and cash flow
generation by the business. In addition, we currently report our financial performance to our existing investors with this adjustment and management therefore believes that this is a metric that investors find useful in
assessing the performance of the business.

(d) Other non-operating loss (profit) includes severance payments and other items of a non-recurring nature, as well as unrealized foreign currency exchange gains or losses.

Please note that some of these items in the table above such as adjustments relating to financial results, provisions for losses of non-performing stores, losses/gains on revaluation of inventories may be of a recurring nature.
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Free Cash Flow

Positive impact driven by improved working capital management and

oieratini Ieveraie

Adj. EBITDA 38.8
Capital expenditure (3.1)
Adj. EBITDA - capex 35.7
A Working capital (2.7)
A Other items @ (1.9)
Free Cash Flow (" 3141

51.5
(2.2)
49.3
10.2
(6.2)
534

12.8

0.9
13.6
12.9
(4.3)
22.3

64.0
(12.1)
51.9
0.2
(11.3)
40.8

75.0
(4.4)
70.7
16.1
(8.6)
78.2

11.0
7.7
18.7
15.9
2.8
37.4

« Q2FY16/17 free cash flow of €53.4m; €22.3m higher than in Q2 FY15/16
. Increase in Free Cash Flow mainly influenced by better Adjusted EBITDA and working capital
* Q2FY16/17 net cash flow (pre loan proceeds) is € 44.6m vs. € 22.2m in Q2 FY 15/16

Q2FY 16/17 other items is € -6.2m mainly due to adjustments to revaluation of inventories and provisions for store closures

(1) FCF is pre-financing cash flow: before payment of interest and other financing related costs, LC fees, finance leases, net investments in financial assets and interest received

(2 Other items include taxes as well as provisions and other non-cash items and adjustments

CONFIDENTIAL

14 TAKKO

FASHION



Financial Indebtedness and Liquidity Update
Increased LTM Adjusted EBITDA improves leverage ratio year-on-year

Financial Leverage Liquidity Update
- In € million As of July 31,2016
aXx
4.3x Potential Liquidity 1071
569,6
- Of which cash and cash equivalents") 29.6
539,0
- Of which undrawn lines 77.5
Other Facilities
As of July 31,2015 As of July 31,2016 In € million As of July 31,2016

RCF borrowing base 85.0
Net Debt (€m)(1) (2) - Of which cash drawings 0.0
Net Debt / Adj. LTM EBITDA (x) OF i guarantees 75
* Leverage ratio decreased from 5.4x to 4.3x yoy RCF net availability 77.5

* Unadjusted for operating leases
* Covenants L/C borrowing base 190.0
e LTM Adjusted EBITDA of €125.4m above Covenant of €92.5m - Of which issued 167.2
*  Step-Up of Covenant level in January 2017 to €97.5m L/C net availability 22.8

..... T e B 1558505805508 00
(2) Ngminalgvalise of ffnasnacial detbi pslljs accrued interest plus finance leases minus cash on balance sheet 15 To K KO
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Events occurred since the end of Q2 FY16/17

Positive performance in August 2016, weak start into September 2016

LfL-Sales 2‘3?2“
Textilwirtschaft (TW) (3)%
Takko Germany LfL 6%
Takko Group LfL 4%

Merchandise supply issues caused by the bankruptcy of the shipping company Hanjin (about €7m worth of
stock delayed)

As the Market Abuse Directive came into force in July this year, the company is currently reviewing listing
requirements set by other exchanges, that would not subject the Company to the new regulation, in order to
determine if listing on such exchange is in the company’s interests

Next investor conference call, for Q3 FY16/17,is on 21 December 2016
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